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Initial Client Experience 

 
Sales Funnels can be super intimidating & overwhelming to set-up. Here’s an easy-peasy 

5-email funnel you can implement TODAY in order to build up your know, like & trust 
factor with new people on your list. 

 
This “funnel” should unfold over the course of 5-10 days. 

 
 
Email 1  - Welcome email 
 
They get this immediately after signing-up for your list. This email delivers them your 
opt-in gift & welcomes them to your community. 
 
 
Email 2  - Add value & invite 
 
Teach them something valuable related to your area of expertise. This email could deliver 
the value in the copy, or you could include a link to a video/audio/PDF/blog post. 
 
In this email include an invitation to book a consultation/buy from you in the P.S. 
 
 
Email 3  - Social proof & invite again 
 
Again, seek to offer massive value. But, also include social proof & testimonials from 
happy clients. 
 
Invite them to book a consultation/buy from you. 
 
 
Email 4  - Share a story & invite (mention limited time) 
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In this email, share a personal story that gives them a sense of where you came from and 
what you’ve overcome -- something that makes you relatable and gives them a glimpse 
into your life. 
 
Again, invite them to capitalize on your offer. Incentivise if possible. 
 
 
Email 5  - Final invite 
 
This email is your final appeal to them to take you up on your offer. This email should 
clearly communicate that you understand where they are now (list their “pain points”) and 
that your offer will help them get to where they want to go (list the “benefits”). 
 
(If you choose to, you could send 2 emails about the final offer on that final day if you 
think it would convert better.) 
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